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Selling a house can be a complex process. The market analysis, Pricing, 
Staging, Marketing, Advertising, Showings, Negotiations..., and Paperwork 
can be overwhelming. Your Real Estate agent is an important partner.

Our goal is to provide you with the best Guidance and Security through 
every step to sell your property at the highest possible value, in the 
shortest time frame.
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Selling your Home 
a step-by-step overview 

1. Let’s Talk 
Meet with Jane Bark Barrellier  to  discuss  your plans 
and goals, trends in the current marketplace, and 
assess your property’s qualiDes and characterisDcs. 
Jane will analyze comparable property sales, assess the 
compeDDon, work with you to determine pricing 
strategy, and outline a strategic plan to achieve the 
best possible result for you as a seller.

2. SeHng the Stage 
From applying a fresh coat of paint to rearranging 
furniture, Jane ensures that your property is visually 
ready for showing. 

Using  only  the  best  and  thoroughly  veKed  local 
vendors, she will schedule a professional photoshoot 
and prepare a detailed lisDng descripDon to showcase 
your property in its best light. 

At this Dme you will also sit down with Jane and discuss 
the documents that will be necessary to list your home. 

3. Spreading the Word 
To prepare for a successful launch, Jane will develop 
and execute a tailored and effecDve markeDng plan to 
make sure your property is reaching targeted potenDal 
buyers. 

We will design and produce beauDful print and digital 
collateral with our in-house design team to support 
your markeDng strategy. 

4. Making ConnecDons 
Jane conDnuously leverages professional contacts and 
Compass Network Tools to find ideal buyer brokers. 
Using our proprietary soUware, Jane can connect with 
agents who have, or have had similar properDes for 
sale, and network with them to search for Buyers that 
are looking in your neighborhood and/or price range.

Miami Beautiful Houses 
team will guide you 
through the decision 
making process. We will 
provide you with the best 
tools for understanding 
the market.



5. On the Market
Once your property is live in the MLS, it is 
ready to show to brokers and buyers. The 
listing is broadcast on Compass.com and  
sent  across  our 100+ partner sites for 
the duration of the selling process. All 
scheduled marketing pieces are launched, 
including social, print, email and website 
communication.

6. Communication
You and Jane will establish the best method 
and frequency of communicating as the 
process unfolds. Jane will provide you with 
regular feedback and will keep you updated 
with continuous traffic metrics and 
information from the market.

7. Negotiations
Once we receive an offer, Jane will contact you 
to review the terms of the offer and analyze 
the pros and cons. Together you will decide 
how  to respond to the Buyer in one of several 
ways: by accepting the offer,  rejecting the 
offer,  or making  a counter offer.

9. Closing
Jane will monitor and coordinate all the details 
necessary to get you to the finish line. Once the 
Buyer has performed their inspections, removed 
their contingencies, and the loan (if any) is ready 
to fund, Jane will arrange the final walk-thru. At 
or near this time the escrow will close, payment 
will be made, and the keys will be handed over 
to the Buyer.

10. The Future
Consider Jane and Compass an ongoing 
resource for the future.

Whether you're ready to sell, buy, or looking 
for answers, let us guide you!

8. Escrow
Once a contract has been agreed to and signed 
by all parties, an escrow will be opened and the 
buyer’s contingency period will begin.

Timelines for the completion of buyer and seller 
responsibilities will be listed in the purchase 
contract and adhered to in the escrow.

Jane will keep a close eye on the timelines and 
ensure that you are in compliance with your 
responsibilities, while also holding the buyer’s 
side to task to keep the process moving. She will 
provide you with your own Timeline as well.



11. Compass Tools
Your guide to finding a home 
you’ll love, Compass Homes 
combines best-in-class 
technology with exceptional 
agents to make your search smart 
and seamless.

Knowledge is power. Being able to 
access the smartest and most 
relevant real estate data at just 
the right time is critical to home 
sellers and buyers. With Compass 
Markets, homeowners and agents 
can build market-specific  reports  
and  get real-time information on 
the go to provide answers to real 
estate’s most difficult questions.

Compass Collections creates a 
visual online space that allows 
agents, clients, and extended 
networks to collaborate and stay 
organized throughout the home-
finding process. Everyone involved  
in  the  Collection   can   
participate  in a search by adding 
new listings, leaving comments, 
and seeing real time 
communication of the pros and 
cons of each individual home.

Compass Homes App
Download at iTunes

Compass Markets App
Download at iTunes

Compass Collections
Login  at compass.com

12. Glossary
A state where consideration, benefits, 
legal rights, document, or a sum of 
money is held by one person in trust 
for another, for the purpose of 
assuring performance under an 
agreement.

This has different meanings in 
different states. In some states a real 
estate transaction is not consider 
“closed” until the documents record at 
the local recorders office. In others, 
the “closing” is a meeting where all of 
the documents are signed and money 
changes hands.

A written justification of the price paid 
for a property, primarily based on an 
analysis of comparable sales of similar 
homes nearby.

A condition that must be met before a 
contract is legally binding. For 
example, home purchasers often 
include a contingency that specifies 
that the contract is not binding until 
the purchaser obtains a satisfactory 
home inspection report from a 
qualified home inspector.

MLS stands for Multiple Listing Service. 
The MLS is a tool to help listing 
brokers find cooperative brokers 
working with buyers to help sell their 
clients' homes.

Escrow

Closing

Appraisal

Contingency

MLS
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Jane's approach to real estate stems from deep market observation 
and analysis, which has proven successful time and time again. 
This Pinecrest resident has made her mark in real estate thanks to 
her expertise in the corporate world where she has held 
marketing, public relations and sales positions for a variety of 
luxury brands in France, Switzerland, Germany and the US. 

Born in France to an American mother and Danish German father, 
Jane is fluent in English, French and German. She moved to 
Pinecrest more than a decade ago, and has raised three children, 
who have attended both public and private schools in the area. 
With her multicultural background, Jane is specifically adept at 
international relocation. Her MBA equips Jane with solid analytical 
skills and the ability to have precision in strategic thinking when it 
comes to the fine print of real estate transactions. 

http://www.MiamiBeautifulHouses.com


Jane Bark Barrellier

Real Estate Salesperson
Jane.Barrellier@compass.com 
M: 786.216.8851

COMPASS RE
2550 S Bayshore Dr Suite 106
Miami, FL 33133

Compass RE is a licensed real estate broker and abides by Equal Housing Opportunity laws. All material presented herein is intended for informational purposes only. Information is compiled from sources deemed reliable but is subject to errors, 
omissions, changes in price, condition, sale, or withdrawal without notice. No statement is made as to the accuracy of any description. All measurements and square footages are approximate. This is not intended to solicit property already listed. 
Nothing herein shall be construed as legal, accounting or other professional advice outside the realm of real estate brokerage.

"Buying or Selling a home is a 
business matter. Decisions are 
more rational when based on 
facts rather than emotions."


